%’ How to improve your vocabulary quickly ~/

1 > Listen @ and read % at the same time

2 > Listen gﬁ; without reading g
3 > Test your comprehension:
listen the vocabulary alone to remember the meaning

and repeat each word

If necessary, you have the translation at the end.

MANAGER

FIRST PART

e Sales team: "Our sales team is working collaboratively to meet targets."

e Target: "Our monthly sales target is ambitious but achievable."

e Pipeline: "Our sales pipeline is full of promising leads."

e Lead: "l have a new lead interested in our products.”

e Closing deals: "Closing deals efficiently is crucial for success."

e KPIs (Key Performance Indicators): "We track KPIs to measure our team's success."
e Forecasting: "Accurate forecasting helps us plan for the future."

e Territory: "Expanding our sales territory is a priority this quarter.”

e Client acquisition: "Strategies for client acquisition are in place."

e Cold calling: "Cold calling is an effective way to reach new clients."

e Follow-up: "Timely follow-up ensures customer satisfaction."

e Cross-selling: "We're exploring cross-selling opportunities to boost revenue."
e Upselling: "Our team focuses on upselling additional services to clients."

o Client retention: "Building relationships is key to client retention."

e Quota: "Meeting our sales quota is a collective effort."

e Sales pitch: "Crafting an impactful sales pitch is crucial for success."

e Negotiation: "Effective negotiation skills are essential in closing deals."

e Relationship building: "Relationship building is at the core of our approach."”



Team motivation: "Regular team meetings boost motivation and morale."
Performance review: "We conduct regular performance reviews for improvement."
Coaching: "Ongoing coaching helps our team refine their skills."

Deal closure: "Efficient deal closure is a priority for our team."

Revenue generation: "Our strategies focus on consistent revenue generation."
Customer satisfaction: "Ensuring customer satisfaction is our top priority."

Market analysis: "Regular market analysis guides our sales strategies."

Product knowledge: "In-depth product knowledge enhances our sales pitch."
Sales strategy: "A well-defined sales strategy is crucial for success."

Budget management: "Effective budget management is essential for profitability."
Territory planning: "Territory planning is vital for efficient sales operations."

Sales cycle: "Understanding the sales cycle is key to success."

Lead generation: "Lead generation is the first step in our sales process."

Sales forecast: "Accurate sales forecasts help us plan for growth."

Commission structure: "Our commission structure rewards high performance."
Client relationship management (CRM): "Our CRM system helps streamline client
interactions."

Sales presentation: "A compelling sales presentation can make a significant impact."
Sales funnel: "Optimizing the sales funnel improves conversion rates."

Market trends: "Staying informed about market trends is crucial for success."
Competitive analysis: "Regular competitive analysis keeps us ahead in the market."
Sales report: "Analyzing sales reports provides insights for improvement."

Team collaboration: "Effective team collaboration leads to better outcomes."
Sales meeting: "Our weekly sales meeting is a forum for updates and strategy
discussions."

Product launch: "A successful product launch requires meticulous planning."
Sales target achievement: "Celebrating sales target achievement motivates the
team."

Performance improvement: "Continuous learning is essential for performance
improvement."

Lead conversion: "Efficient lead conversion is a focus for our team."

Sales incentive: "Attractive sales incentives drive motivation."

Customer feedback: "Valuable customer feedback informs our improvements."



Sales promotion: "A well-executed sales promotion boosts engagement.”

Objection handling: "Effective objection handling is a skill our team continually
refines."

Sales training: "Regular sales training enhances our team's skills."

Market segmentation: "Market segmentation guides our targeted marketing efforts."
Customer profiling: "Customer profiling helps tailor our approach to individual
needs."

Product positioning: "Strategic product positioning sets us apart in the market."
Competitive advantage: "Our unique features give us a competitive advantage in the
market."

Sales target: "Meeting our quarterly sales target is a team effort."

Sales strategy: "A well-defined sales strategy guides our approach to clients."
Closing techniques: "Effective closing techniques are crucial for sealing the deal."
Sales cycle: "Understanding the sales cycle helps us streamline our processes."
Objection handling: "Skillful objection handling is key to overcoming client concerns."
Sales pipeline: "A healthy sales pipeline ensures a steady flow of opportunities."
Sales quota: "Exceeding our sales quota is a testament to our team's efforts."
Revenue growth: "Strategies for revenue growth include expanding our client base."
Client engagement: "Proactive client engagement builds lasting relationships."
Value proposition: "Clearly communicating our value proposition strengthens client
interest."

Customer acquisition cost: "Monitoring customer acquisition cost helps optimize our
budget.”

Sales conversion rate: "Improving the sales conversion rate is a priority for the
team."

Sales lead: "Nurturing a promising sales lead requires consistent efforts."

Account management: "Effective account management ensures client satisfaction
and loyalty."

Sales analytics: "Utilizing sales analytics enhances our decision-making process."
Customer loyalty: "Building customer loyalty is a result of exceptional service."
Sales negotiation: "Successful sales negotiation leads to mutually beneficial

agreements."



Sales performance metrics: "Tracking sales performance metrics guides our
improvement efforts."

Sales commission: "An attractive sales commission motivates our sales
representatives.”

Sales incentive program: "Our sales incentive program encourages high
performance."”

Sales representative: "Each sales representative plays a crucial role in our success."
Sales prospecting: "Strategic sales prospecting identifies potential clients."

Sales promotion: "A well-executed sales promotion boosts brand visibility."
Customer relationship building: "Continuous effort in customer relationship building
fosters trust."

Sales efficiency: "Enhancing sales efficiency leads to increased productivity."
Sales forecasting: "Accurate sales forecasting aids in proactive decision-making."
Sales meeting agenda: "A well-planned sales meeting agenda keeps discussions
focused."

Sales team collaboration: "Effective sales team collaboration leads to better
outcomes."

Sales territory expansion: "Strategic sales territory expansion opens new
opportunities."

Sales trend analysis: "Regular sales trend analysis informs our market strategies."
Sales performance evaluation: "Periodic sales performance evaluation guides
improvement plans."

Sales execution: "Efficient sales execution is crucial for meeting objectives."
Sales communication: "Clear and concise sales communication is vital for client
understanding.”

Sales lead qualification: "Thorough sales lead qualification ensures we pursue
valuable opportunities."

Customer satisfaction survey: "Conducting a customer satisfaction survey gauges
client happiness."

Sales closing skills: "Developing effective sales closing skills is a continuous
process."

Sales follow-up: "Timely sales follow-up demonstrates our commitment to clients."



Sales prospect list: "A well-curated sales prospect list is essential for targeted
outreach."

Sales target tracking: "Regular sales target tracking keeps us on course for
success."

Sales promotion campaign: "Our upcoming sales promotion campaign aims to boost
brand visibility."

Sales performance improvement: "Continuous training contributes to ongoing sales
performance improvement."

Sales team leadership: "Effective sales team leadership is crucial for achieving
collective goals."

Sales conversion strategies: "Implementing strategic sales conversion strategies
enhances our success rate."

Sales goal setting: "Clear sales goal setting provides direction for our team's efforts."
Sales budget allocation: "Strategic sales budget allocation ensures optimal resource
utilization."

Sales feedback analysis: "In-depth sales feedback analysis guides our improvement
initiatives."

Market penetration: "Focused market penetration strategies help us reach a wider
audience."

Sales forecast accuracy: "Enhancing sales forecast accuracy is key for proactive
planning."

Sales collateral: "Well-designed sales collateral strengthens our marketing
materials."

Sales performance review: "Regular sales performance reviews identify areas for
enhancement.”

Sales incentive plan: "Our sales incentive plan motivates our team to achieve
targets."

Sales negotiation skills: "Continuous refinement of sales negotiation skills is
essential for success."

Customer needs analysis: "Thorough customer needs analysis guides our product
offerings."

Sales prospecting techniques: "Effective sales prospecting techniques identify

potential clients efficiently."



Sales target setting: "Strategic sales target setting aligns with our overall business
objectives."

Sales training program: "Our sales training program focuses on skill development
and product knowledge."

Sales conversion funnel: "Analyzing the sales conversion funnel optimizes our
processes."

Sales goal achievement: "Celebrating sales goal achievement boosts team morale."
Sales tracking system: "Implementing a robust sales tracking system enhances
efficiency."

Customer engagement strategy: "A well-crafted customer engagement strategy
strengthens relationships."

Sales performance dashboard: "Our sales performance dashboard provides real-
time insights for decision-making."

Sales presentation skills: "Ongoing development of sales presentation skills
enhances client communication."

Sales outreach: "Strategic sales outreach initiatives expand our client base."

Sales lead management: "Efficient sales lead management is crucial for successful
conversions."

Sales territory optimization: "Continuous sales territory optimization maximizes
market coverage."

Sales revenue analysis: "Regular sales revenue analysis guides financial planning."
Customer retention strategies: "Implementing effective customer retention strategies
ensures long-term loyalty."

Sales effectiveness: "Enhancing sales effectiveness requires a holistic approach."”
Sales target attainment: "Exceeding sales target attainment is a testament to our
team's dedication."

Sales conversion rate optimization: "Strategic efforts focus on sales conversion rate
optimization."

Sales promotion tactics: "Innovative sales promotion tactics create buzz around our
offerings."

Sales team empowerment: "Empowering our sales team fosters creativity and

initiative."



Sales performance metrics tracking: "Consistent tracking of sales performance
metrics informs strategic decisions."

Sales opportunity management: "Effective sales opportunity management ensures
no potential lead is overlooked."

Customer feedback analysis: "In-depth customer feedback analysis informs product
and service enhancements."

Sales strategy execution: "Flawless sales strategy execution is critical for achieving
objectives."

Sales lead qualification criteria: "Clear sales lead qualification criteria streamline our
targeting process.'

Sales performance measurement: "Accurate sales performance measurement
guides our improvement plans."

Sales target adjustment: "Flexible sales target adjustment ensures adaptability to
market changes."

Sales promotion effectiveness: "Measuring sales promotion effectiveness informs
future marketing strategies."

Sales team development: "Continuous training contributes to the ongoing sales team
development."

Sales communication strategy: "A well-defined sales communication strategy
enhances client engagement.”

Sales cycle optimization: "Efficient sales cycle optimization leads to quicker deal
closures."

Sales forecasting accuracy: "Improving sales forecasting accuracy aids in better
planning."

Sales lead generation tools: "Utilizing effective sales lead generation tools boosts
our outreach."

Sales process improvement: "Regular assessments drive ongoing sales process
improvement."

Sales target review: "Regular sales target reviews help us stay on track."

Sales team collaboration tools: "Effective sales team collaboration tools enhance
communication and productivity."

Sales prospecting tools: "Strategic use of sales prospecting tools identifies valuable

opportunities."



Sales performance feedback: "Constructive sales performance feedback guides
individual growth."

Sales quota adjustment: "Flexible sales quota adjustment ensures adaptability to
market changes."

Sales territory mapping: "Strategic sales territory mapping optimizes market
coverage."

Sales promotion strategy: "Crafting a targeted sales promotion strategy boosts
campaign effectiveness."

Sales team motivation techniques: "Diverse sales team motivation techniques cater
to individual preferences."

Sales lead conversion rate: "Monitoring the sales lead conversion rate guides our
strategies."”

Sales target analysis: "In-depth sales target analysis informs our quarterly planning."
Sales process automation: "Implementing sales process automation streamlines
routine tasks."

Sales territory management: "Efficient sales territory management ensures optimal
resource allocation."

Sales promotion plan: "A well-executed sales promotion plan maximizes campaign
impact."

Sales lead nurturing: "Effective sales lead nurturing builds strong client relationships
over time."

Customer relationship enhancement: "Strategies for customer relationship
enhancement are a priority."

Sales incentive structure: "A well-designed sales incentive structure motivates high
performance."

Sales performance benchmarking: "Regular sales performance benchmarking
identifies areas for improvement."

Sales forecasting model: "Developing an accurate sales forecasting model aids in
planning."

Customer feedback loop: "An active customer feedback loop informs continuous
improvement."

Sales conversion funnel analysis: "Analyzing the sales conversion funnel informs our

optimization strategies."



Sales target tracking system: "Implementing a reliable sales target tracking system
enhances accountability."

Sales strategy alignment: "Aligning our sales strategy with organizational goals is
essential for success."

Sales lead scoring: "Strategic sales lead scoring prioritizes high-value opportunities.”
Sales prospecting strategy: "Adopting a targeted sales prospecting strategy
improves efficiency."

Sales performance improvement plan: "A structured sales performance improvement
plan guides our initiatives."

Sales quota attainment: "Exceeding sales quota attainment is a testament to our
team's dedication."

Customer satisfaction improvement: "Continuous efforts focus on customer
satisfaction improvement."

Sales cycle length: "Efficient processes contribute to a shortened sales cycle
length."

Sales lead conversion strategies: "Implementing effective sales lead conversion
strategies maximizes success."

Sales performance evaluation criteria: "Defined criteria guide our comprehensive
sales performance evaluation."

Sales promotion budget: "Effective utilization of the sales promotion budget
maximizes impact."

Sales team communication tools: "Utilizing advanced sales team communication
tools enhances collaboration."

Sales lead qualification process: "A streamlined sales lead qualification process
optimizes resource allocation.”

Sales pipeline management: "Efficient sales pipeline management ensures a steady
flow of opportunities.”

Sales strategy refinement: "Continuous sales strategy refinement ensures
adaptability to market changes."

Sales target analysis: "Thorough sales target analysis informs our quarterly
planning."

Sales promotion effectiveness measurement: "Metrics for measuring sales

promotion effectiveness guide campaign assessment.”



Sales performance tracking tools: "Utilizing advanced sales performance tracking
tools enhances accountability."

Sales lead generation techniques: "Implementing effective sales lead generation
techniques maximizes opportunities.”

Sales incentive program evaluation: "Regular evaluation of the sales incentive
program ensures its effectiveness."

Sales territory expansion strategy: "Strategic sales territory expansion is essential for
market growth."

Sales promotion campaign analysis: "In-depth analysis of sales promotion
campaigns informs future strategies."

Sales team collaboration techniques: "Effective sales team collaboration techniques
enhance communication and productivity."

Sales lead management system: "Utilizing a robust sales lead management system
streamlines processes."

Sales performance measurement metrics: "Defined metrics guide our
comprehensive sales performance measurement.”

Sales target setting process: "A structured sales target setting process aligns with
organizational goals."

Sales promotion ROI (Return on Investment): "Calculating the ROI of sales
promotions informs budget allocation."

Sales lead conversion rate optimization: "Strategic efforts focus on sales lead
conversion rate optimization."

Sales strategy execution plan: "A detailed sales strategy execution plan ensures
clear implementation steps."

Sales target adjustment criteria: "Clear criteria guide the adjustment of sales targets
as needed."

Sales promotion effectiveness metrics: "Defined metrics measure the impact and
effectiveness of sales promotions."

Sales team motivation programs: "Effective sales team motivation programs boost
morale and productivity."

Sales lead nurturing tactics: "Strategic sales lead nurturing tactics build strong client

relationships over time."



Sales performance feedback system: "Implementing a robust sales performance
feedback system enhances communication."

Sales quota attainment analysis: "Analyzing sales quota attainment guides
improvement strategies."

Sales territory mapping tools: "Utilizing advanced sales territory mapping tools
enhances strategic planning.”

Sales promotion strategy refinement: "Regular refinement of sales promotion
strategies ensures relevance."

Sales lead qualification criteria adjustment: "Periodic adjustment of sales lead
qualification criteria improves targeting."

Sales performance improvement initiatives: "Ongoing initiatives focus on continuous
sales performance improvement."

Sales target analysis and adjustment: "A data-driven approach informs our sales
target analysis and adjustment.”

Sales territory coverage: "Optimizing sales territory coverage ensures maximum
market reach."

Sales lead follow-up strategy: "A strategic sales lead follow-up strategy ensures
timely client engagement.”

Sales incentive structure adjustment: "Adjusting the sales incentive structure
motivates evolving goals."

Sales performance dashboard metrics: "Metrics on the sales performance
dashboard provide real-time insights."

Sales target achievement analysis: "Analyzing sales target achievement informs
strategic decisions."

Sales promotion effectiveness evaluation: "Evaluating sales promotion effectiveness
guides future marketing strategies."

Sales team communication strategies: "Clear and effective communication strategies
enhance team collaboration."

Sales lead management best practices: "Implementing best practices in sales lead
management ensures efficiency."

Sales pipeline health: "Monitoring sales pipeline health ensures a steady flow of
opportunities."



Sales strategy execution tracking: "Efficient tracking of sales strategy execution
ensures progress."

Sales target review and adjustment: "Regular reviews inform the strategic
adjustment of sales targets."

Sales promotion ROI analysis: "In-depth analysis of sales promotion ROl guides
future investment decisions."

Sales team collaboration best practices: "Implementing best practices in sales team
collaboration enhances productivity."

Sales lead qualification framework: "A well-defined sales lead qualification
framework guides targeting efforts."

Sales pipeline forecasting accuracy: "Accurate sales pipeline forecasting enhances
our planning precision."

Sales strategy alignment with market trends: "Aligning our sales strategy with market
trends ensures relevance and success."

Sales target tracking and reporting: "Regular tracking and reporting of sales targets
keep the team informed."

Sales promotion campaign effectiveness: "Measuring the effectiveness of our sales
promotion campaigns guides future efforts."

Sales team motivation strategies: "Diverse motivation strategies cater to the
individual needs of our sales team."

Sales lead nurturing best practices: "Implementing best practices in sales lead
nurturing ensures optimal results."

Sales pipeline management tools: "Utilizing advanced sales pipeline management
tools streamlines processes."

Sales performance improvement framework: "A structured framework guides our
continuous sales performance improvement."

Sales strategy refinement based on customer feedback: "Customer feedback
informs ongoing refinement of our sales strategy."

Sales target analysis and goal setting: "Analyzing sales targets informs strategic
goal setting for the team."

Sales promotion planning and execution: "Effective planning and execution are key

to successful sales promotions."



Sales lead conversion rate analysis: "Analyzing the sales lead conversion rate
guides our optimization strategies."

Sales performance feedback and coaching: "Providing constructive feedback and
coaching enhances individual performance."

Sales quota adjustment criteria evaluation: "Evaluating criteria for sales quota
adjustment ensures fairness and accuracy."

Sales territory expansion planning: "Strategic planning guides our efforts for sales
territory expansion."

Sales promotion strategy optimization: "Continuous optimization ensures our sales
promotion strategy's effectiveness."

Sales team collaboration platforms: "Utilizing advanced collaboration platforms
enhances team communication."

Sales lead management software: "Implementing efficient lead management
software streamlines our processes."

Sales performance measurement and analysis: "Comprehensive measurement and
analysis inform strategic decisions."

Sales target analysis for strategic planning: "In-depth analysis guides strategic
planning for achieving sales targets."

Sales promotion ROI tracking: "Tracking the ROI of sales promotions informs budget
allocation decisions."

Sales team motivation initiatives: "Initiatives for team motivation contribute to a
positive work environment."

Sales lead nurturing automation: "Automation streamlines our efforts in sales lead
nurturing."

Sales performance feedback system integration: "Integration of the feedback system
enhances communication within the team."

Sales quota attainment analysis and optimization: "Analyzing and optimizing sales
quota attainment ensures continuous improvement."

Sales territory mapping software: "Utilizing advanced mapping software enhances
our strategic planning."

Sales promotion strategy refinement based on data: "Refining our strategy based on

data ensures relevance and effectiveness."



e Sales lead qualification process improvement: "Continuous improvement of the lead
qualification process enhances efficiency."

e Sales performance improvement initiatives assessment: "Assessing improvement
initiatives guides ongoing strategic planning.”

e Sales target analysis and adjustment criteria: "Defined criteria guide the analysis and
adjustment of sales targets."

e Sales promotion campaign tracking: "Regular tracking of sales promotion campaigns
informs real-time adjustments."

e Sales team collaboration tools assessment: "Assessing collaboration tools ensures
optimal communication and productivity."

e Sales lead management system integration: "Integrating the lead management
system enhances our efficiency."

e Sales performance measurement metrics analysis: "Analyzing metrics guides our
understanding of sales performance."

e Sales target analysis and adjustment process: "A structured process guides the
analysis and adjustment of sales targets."

e Sales promotion effectiveness measurement framework: "A defined framework

guides the measurement of sales promotion effectiveness."

SECOND PART: test your comprehension
Listen the vocabulary alone to remember the meaning and repeat each word

e Sales team

e Target
e Pipeline
e lead

e Closing deals

o KPIs (Key Performance Indicators)
e Forecasting

e Territory

e Client acquisition

e Cold calling



Follow-up
Cross-selling
Upselling

Client retention
Quota

Sales pitch
Negotiation
Relationship building
Team motivation
Performance review
Coaching

Deal closure
Revenue generation
Customer satisfaction
Market analysis
Product knowledge
Sales strategy
Budget management
Territory planning
Sales cycle

Lead generation
Sales forecast
Commission structure
Client relationship management (CRM)
Sales presentation
Sales funnel

Market trends
Competitive analysis
Sales report

Team collaboration
Sales meeting
Product launch

Sales target achievement



Performance improvement
Lead conversion

Sales incentive
Customer feedback
Sales promotion
Objection handling
Sales training

Market segmentation
Customer profiling
Product positioning
Competitive advantage
Sales target

Sales strategy

Closing techniques
Sales cycle

Objection handling
Sales pipeline

Sales quota

Revenue growth

Client engagement
Value proposition
Customer acquisition cost
Sales conversion rate
Sales lead

Account management
Sales analytics
Customer loyalty

Sales negotiation

Sales performance metrics
Sales commission
Sales incentive program
Sales representative

Sales prospecting



Sales promotion

Customer relationship building
Sales efficiency

Sales forecasting

Sales meeting agenda

Sales team collaboration
Sales territory expansion
Sales trend analysis

Sales performance evaluation
Sales execution

Sales communication

Sales lead qualification
Customer satisfaction survey
Sales closing skills

Sales follow-up

Sales prospect list

Sales target tracking

Sales promotion campaign
Sales performance improvement
Sales team leadership

Sales conversion strategies
Sales goal setting

Sales budget allocation
Sales feedback analysis
Market penetration

Sales forecast accuracy
Sales collateral

Sales performance review
Sales incentive plan

Sales negotiation skills
Customer needs analysis
Sales prospecting techniques

Sales target setting



Sales training program

Sales conversion funnel

Sales goal achievement

Sales tracking system
Customer engagement strategy
Sales performance dashboard
Sales presentation skills

Sales outreach

Sales lead management

Sales territory optimization
Sales revenue analysis
Customer retention strategies
Sales effectiveness

Sales target attainment

Sales conversion rate optimization
Sales promotion tactics

Sales team empowerment
Sales performance metrics tracking
Sales opportunity management
Customer feedback analysis
Sales strategy execution

Sales lead qualification criteria
Sales performance measurement
Sales target adjustment

Sales promotion effectiveness
Sales team development

Sales communication strategy
Sales cycle optimization

Sales forecasting accuracy
Sales lead generation tools
Sales process improvement
Sales target review

Sales team collaboration tools



Sales prospecting tools

Sales performance feedback

Sales quota adjustment

Sales territory mapping

Sales promotion strategy

Sales team motivation techniques
Sales lead conversion rate

Sales target analysis

Sales process automation

Sales territory management

Sales promotion plan

Sales lead nurturing

Customer relationship enhancement
Sales incentive structure

Sales performance benchmarking
Sales forecasting model

Customer feedback loop

Sales conversion funnel analysis
Sales target tracking system

Sales strategy alignment

Sales lead scoring

Sales prospecting strategy

Sales performance improvement plan
Sales quota attainment

Customer satisfaction improvement
Sales cycle length

Sales lead conversion strategies
Sales performance evaluation criteria
Sales promotion budget

Sales team communication tools
Sales lead qualification process
Sales pipeline management

Sales strategy refinement



Sales target analysis

Sales promotion effectiveness measurement
Sales performance tracking tools

Sales lead generation techniques

Sales incentive program evaluation

Sales territory expansion strategy

Sales promotion campaign analysis

Sales team collaboration techniques
Sales lead management system

Sales performance measurement metrics
Sales target setting process

Sales promotion ROI (Return on Investment)
Sales lead conversion rate optimization
Sales strategy execution plan

Sales target adjustment criteria

Sales promotion effectiveness metrics
Sales team motivation programs

Sales lead nurturing tactics

Sales performance feedback system
Sales quota attainment analysis

Sales territory mapping tools

Sales promotion strategy refinement
Sales lead qualification criteria adjustment
Sales performance improvement initiatives
Sales target analysis and adjustment
Sales territory coverage

Sales lead follow-up strategy

Sales incentive structure adjustment
Sales performance dashboard metrics
Sales target achievement analysis

Sales promotion effectiveness evaluation
Sales team communication strategies

Sales lead management best practices



Sales pipeline health

Sales strategy execution tracking

Sales target review and adjustment

Sales promotion ROI analysis

Sales team collaboration best practices

Sales lead qualification framework

Sales pipeline forecasting accuracy

Sales strategy alignment with market trends
Sales target tracking and reporting

Sales promotion campaign effectiveness
Sales team motivation strategies

Sales lead nurturing best practices

Sales pipeline management tools

Sales performance improvement framework
Sales strategy refinement based on customer feedback
Sales target analysis and goal setting

Sales promotion planning and execution

Sales lead conversion rate analysis

Sales performance feedback and coaching
Sales quota adjustment criteria evaluation
Sales territory expansion planning

Sales promotion strategy optimization

Sales team collaboration platforms

Sales lead management software

Sales performance measurement and analysis
Sales target analysis for strategic planning
Sales promotion ROI tracking

Sales team motivation initiatives

Sales lead nurturing automation

Sales performance feedback system integration
Sales quota attainment analysis and optimization
Sales territory mapping software

Sales promotion strategy refinement based on data



e Sales lead qualification process improvement

e Sales performance improvement initiatives assessment
e Sales target analysis and adjustment criteria

e Sales promotion campaign tracking

e Sales team collaboration tools assessment

e Sales lead management system integration

e Sales performance measurement metrics analysis

e Sales target analysis and adjustment process

e Sales promotion effectiveness measurement framework

TRANSLATION

e Sales team - Equipe commerciale

e Target - Objectif

e Pipeline - Portefeuille d'affaires

e Lead - Prospect

e Closing deals - Conclure des transactions
e KPIs (Key Performance Indicators) - Indicateurs clés de performance
e Forecasting - Prévision

e Territory - Territoire

e Client acquisition - Acquisition de clients
e Cold calling - Prospection téléphonique

e Follow-up - Suivi

e Cross-selling - Vente croisée

e Upselling - Vente additionnelle

o Client retention - Fidélisation client

e Quota - Objectif

e Sales pitch - Argumentaire de vente

e Negotiation - Négociation

e Relationship building - Développement de relations



Team motivation - Motivation d'équipe
Performance review - Evaluation de performance
Coaching - Encadrement

Deal closure - Cl6ture de transaction

Revenue generation - Génération de revenus
Customer satisfaction - Satisfaction client

Market analysis - Analyse de marcheé

Product knowledge - Connaissance du produit
Sales strategy - Stratégie commerciale

Budget management - Gestion budgétaire
Territory planning - Planification du territoire
Sales cycle - Cycle de vente

Lead generation - Génération de leads

Sales forecast - Prévision des ventes
Commission structure - Structure de commission
Client relationship management (CRM) - Gestion de la relation client
Sales presentation - Présentation commerciale
Sales funnel - Entonnoir de vente

Market trends - Tendances du marché
Competitive analysis - Analyse concurrentielle
Sales report - Rapport de vente

Team collaboration - Collaboration d'équipe
Sales meeting - Réunion commerciale

Product launch - Lancement de produit

Sales target achievement - Réalisation des objectifs de vente
Performance improvement - Amélioration de la performance
Lead conversion - Conversion de prospects
Sales incentive - Incitation a la vente

Customer feedback - Retour client

Sales promotion - Promotion des ventes
Objection handling - Gestion des objections
Sales training - Formation commerciale

Market segmentation - Segmentation du marché



Customer profiling - Profilage client

Product positioning - Positionnement du produit

Competitive advantage - Avantage concurrentiel

Sales target - Objectif de vente

Sales strategy - Stratégie de vente

Closing techniques - Techniques de cloture

Sales cycle - Cycle de vente

Objection handling - Gestion des objections

Sales pipeline - Pipeline de vente

Sales quota - Quota de vente

Revenue growth - Croissance des revenus

Client engagement - Engagement client

Value proposition - Proposition de valeur

Customer acquisition cost - Coat d'acquisition client

Sales conversion rate - Taux de conversion des ventes

Sales lead - Piste de vente

Account management - Gestion de compte

Sales analytics - Analytique des ventes

Customer loyalty - Fidélité client

Sales negotiation - Négociation commerciale

Sales performance metrics - Mesures de performance des ventes
Sales commission - Commission de vente

Sales incentive program - Programme d'incitation a la vente
Sales representative - Représentant commercial

Sales prospecting - Prospection commerciale

Sales promotion - Promotion des ventes

Customer relationship building - Développement de la relation client
Sales efficiency - Efficacité commerciale

Sales forecasting - Prévision des ventes

Sales meeting agenda - Ordre du jour de la réunion commerciale
Sales team collaboration - Collaboration de I'équipe commerciale
Sales territory expansion - Expansion du territoire de vente

Sales trend analysis - Analyse des tendances de vente



Sales performance evaluation - Evaluation de la performance des ventes
Sales execution - Exécution des ventes

Sales communication - Communication commerciale

Sales lead qualification - Qualification des pistes de vente

Customer satisfaction survey - Enquéte de satisfaction client

Sales closing skills - Compétences de cloture des ventes

Sales follow-up - Suivi des ventes

Sales prospect list - Liste de prospects

Sales target tracking - Suivi des objectifs de vente

Sales promotion campaign - Campagne de promotion des ventes

Sales performance improvement - Amélioration de la performance commerciale
Sales team leadership - Leadership de I'équipe commerciale

Sales conversion strategies - Stratégies de conversion des ventes
Sales goal setting - Etablissement des objectifs de vente

Sales budget allocation - Allocation du budget de vente

Sales feedback analysis - Analyse des retours commerciaux

Market penetration - Pénétration du marché

Sales forecast accuracy - Précision des prévisions de vente

Sales collateral - Supports de vente

Sales performance review - Revue de la performance commerciale
Sales incentive plan - Plan d'incitation a la vente

Sales negotiation skills - Compétences en négociation commerciale
Customer needs analysis - Analyse des besoins du client

Sales prospecting techniques - Techniques de prospection commerciale
Sales target setting - Fixation des objectifs de vente

Sales training program - Programme de formation commerciale

Sales conversion funnel - Entonnoir de conversion des ventes

Sales goal achievement - Réalisation des objectifs de vente

Sales tracking system - Systéme de suivi des ventes

Customer engagement strategy - Stratégie d'engagement client

Sales performance dashboard - Tableau de bord de la performance des ventes
Sales presentation skills - Compétences en présentation commerciale

Sales outreach - Prospection commerciale



Sales lead management - Gestion des pistes de vente

Sales territory optimization - Optimisation du territoire de vente

Sales revenue analysis - Analyse des revenus de vente

Customer retention strategies - Stratégies de fidélisation client

Sales effectiveness - Efficacité commerciale

Sales target attainment - Atteinte des objectifs de vente

Sales conversion rate optimization - Optimisation du taux de conversion des ventes
Sales promotion tactics - Tactiques de promotion des ventes

Sales team empowerment - Autonomisation de I'équipe commerciale

Sales performance metrics tracking - Suivi des indicateurs de performance des
ventes

Sales opportunity management - Gestion des opportunités de vente
Customer feedback analysis - Analyse des retours clients

Sales strategy execution - Exécution de la stratégie commerciale

Sales lead qualification criteria - Critéres de qualification des pistes de vente
Sales performance measurement - Mesure de la performance commerciale
Sales target adjustment - Ajustement des objectifs de vente

Sales promotion effectiveness - Efficacité de la promotion des ventes

Sales team development - Développement de I'équipe commerciale

Sales communication strategy - Stratégie de communication commerciale
Sales cycle optimization - Optimisation du cycle de vente

Sales forecasting accuracy - Précision des prévisions de vente

Sales lead generation tools - Outils de génération de pistes de vente

Sales process improvement - Amélioration du processus de vente

Sales target review - Revue des objectifs de vente

Sales team collaboration tools - Outils de collaboration de I'équipe commerciale
Sales prospecting tools - Outils de prospection commerciale

Sales performance feedback - Retour sur la performance commerciale
Sales quota adjustment - Ajustement du quota de vente

Sales territory mapping - Cartographie du territoire de vente

Sales promotion strategy - Stratégie de promotion des ventes

Sales team motivation techniques - Techniques de motivation de I'équipe

commerciale



Sales lead conversion rate - Taux de conversion des pistes de vente

Sales target analysis - Analyse des objectifs de vente

Sales process automation - Automatisation du processus de vente

Sales territory management - Gestion du territoire de vente

Sales promotion plan - Plan de promotion des ventes

Sales lead nurturing - Nurturing des pistes de vente

Customer relationship enhancement - Amélioration de la relation client

Sales incentive structure - Structure d'incitation a la vente

Sales performance benchmarking - Benchmarking de la performance commerciale
Sales forecasting model - Modéle de prévision des ventes

Customer feedback loop - Boucle de rétroaction client

Sales conversion funnel analysis - Analyse de I'entonnoir de conversion des ventes
Sales target tracking system - Systéme de suivi des objectifs de vente

Sales strategy alignment - Alignement de la stratégie commerciale

Sales lead scoring - Score de qualification des pistes de vente

Sales prospecting strategy - Stratégie de prospection commerciale

Sales performance improvement plan - Plan d'amélioration de la performance
commerciale

Sales quota attainment - Atteinte du quota de vente

Customer satisfaction improvement - Amélioration de la satisfaction client

Sales cycle length - Durée du cycle de vente

Sales lead conversion strategies - Stratégies de conversion des pistes de vente
Sales performance evaluation criteria - Critéres d'évaluation de la performance
commerciale

Sales promotion budget - Budget de promotion des ventes

Sales team communication tools - Outils de communication de I'équipe commerciale
Sales lead qualification process - Processus de qualification des pistes de vente
Sales pipeline management - Gestion du pipeline de vente

Sales strategy refinement - Affinage de la stratégie commerciale

Sales target analysis - Analyse des objectifs de vente

Sales promotion effectiveness measurement - Mesure de I'efficacité de la promotion
des ventes

Sales performance tracking tools - Outils de suivi de la performance commerciale



Sales lead generation techniques - Techniques de génération de pistes de vente
Sales incentive program evaluation - Evaluation du programme d'incitation & la vente
Sales territory expansion strategy - Stratégie d'expansion du territoire de vente
Sales promotion campaign analysis - Analyse de la campagne de promotion des
ventes

Sales team collaboration techniques - Techniques de collaboration de I'équipe
commerciale

Sales lead management system - Systéme de gestion des pistes de vente

Sales performance measurement metrics - Métriques de mesure de la performance
commerciale

Sales target setting process - Processus de fixation des objectifs de vente

Sales promotion ROI (Return on Investment) - Retour sur investissement de la
promotion des ventes

Sales lead conversion rate optimization - Optimisation du taux de conversion des
pistes de vente

Sales strategy execution plan - Plan d'exécution de la stratégie commerciale

Sales target adjustment criteria - Critéres d'ajustement des objectifs de vente

Sales promotion effectiveness metrics - Mesures de I'efficacité de la promotion des

ventes

Sales team motivation programs - Programmes de motivation de I'équipe
commerciale

Sales lead nurturing tactics - Tactiques de nurturing des pistes de vente

Sales performance feedback system - Systéme de feedback sur la performance
commerciale

Sales quota attainment analysis - Analyse de l'atteinte du quota de vente

Sales territory mapping tools - Outils de cartographie du territoire de vente
Sales promotion strategy refinement - Affinage de la stratégie de promotion des
ventes

Sales lead qualification criteria adjustment - Ajustement des critéres de qualification
des pistes de vente

Sales performance improvement initiatives - Initiatives d'amélioration de la

performance commerciale



Sales target analysis and adjustment - Analyse et ajustement des objectifs de vente
Sales territory coverage - Couverture du territoire de vente

Sales lead follow-up strategy - Stratégie de suivi des pistes de vente

Sales incentive structure adjustment - Ajustement de la structure d'incitation a la
vente

Sales performance dashboard metrics - Métriques du tableau de bord de la
performance commerciale

Sales target achievement analysis - Analyse de la réalisation des objectifs de vente
Sales promotion effectiveness evaluation - Evaluation de I'efficacité de la promotion
des ventes

Sales team communication strategies - Stratégies de communication de I'équipe
commerciale

Sales lead management best practices - Meilleures pratiques de gestion des pistes
de vente

Sales pipeline health - Santé du pipeline de vente

Sales strategy execution tracking - Suivi de I'exécution de la stratégie commerciale
Sales target review and adjustment - Revue et ajustement des objectifs de vente
Sales promotion ROI analysis - Analyse du retour sur investissement de la
promotion des ventes

Sales team collaboration best practices - Meilleures pratiques de collaboration de
I'équipe commerciale

Sales lead qualification framework - Cadre de qualification des pistes de vente
Sales pipeline forecasting accuracy - Précision des prévisions du pipeline de vente
Sales strategy alignment with market trends - Alignement de la stratégie
commerciale avec les tendances du marcheé

Sales target tracking and reporting - Suivi et rapport des objectifs de vente

Sales promotion campaign effectiveness - Efficacité de la campagne de promotion
des ventes

Sales team motivation strategies - Stratégies de motivation de I'équipe commerciale
Sales lead nurturing best practices - Meilleures pratiques de nurturing des pistes de
vente

Sales pipeline management tools - Outils de gestion du pipeline de vente



Sales performance improvement framework - Cadre d'amélioration de la
performance commerciale

Sales strategy refinement based on customer feedback - Affinage de la stratégie
commerciale basé sur les retours clients

Sales target analysis and goal setting - Analyse des objectifs de vente et
établissement d'objectifs

Sales promotion planning and execution - Planification et exécution de la promotion
des ventes

Sales lead conversion rate analysis - Analyse du taux de conversion des pistes de
vente

Sales performance feedback and coaching - Feedback et coaching sur la
performance commerciale

Sales quota adjustment criteria evaluation - Evaluation des critéres d'ajustement du
quota de vente

Sales territory expansion planning - Planification de I'expansion du territoire de vente
Sales promotion strategy optimization - Optimisation de la stratégie de promotion
des ventes

Sales team collaboration platforms - Plates-formes de collaboration de I'équipe
commerciale

Sales lead management software - Logiciel de gestion des pistes de vente

Sales performance measurement and analysis - Mesure et analyse de la
performance commerciale

Sales target analysis for strategic planning - Analyse des objectifs de vente pour la
planification stratégique

Sales promotion ROI tracking - Suivi du retour sur investissement de la promotion
des ventes

Sales team motivation initiatives - Initiatives de motivation de I'équipe commerciale
Sales lead nurturing automation - Automatisation du nurturing des pistes de vente
Sales performance feedback system integration - Intégration du systeme de
feedback sur la performance commerciale

Sales quota attainment analysis and optimization - Analyse et optimisation de
I'atteinte du quota de vente

Sales territory mapping software - Logiciel de cartographie du territoire de vente



Sales promotion strategy refinement based on data - Affinage de la stratégie de
promotion des ventes basé sur les données

Sales lead qualification process improvement - Amélioration du processus de
qualification des pistes de vente

Sales performance improvement initiatives assessment - Evaluation des initiatives
d'amélioration de la performance commerciale

Sales target analysis and adjustment criteria - Analyse des objectifs de vente et
critéres d'ajustement

Sales promotion campaign tracking - Suivi de la campagne de promotion des ventes
Sales team collaboration tools assessment - Evaluation des outils de collaboration
de I'équipe commerciale

Sales lead management system integration - Intégration du systéme de gestion des
pistes de vente

Sales performance measurement metrics analysis - Analyse des métriques de
mesure de la performance commerciale

Sales target analysis and adjustment process - Processus d'analyse et d'ajustement
des objectifs de vente

Sales promotion effectiveness measurement framework - Cadre de mesure de

I'efficacité de la promotion des ventes



